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	Subtitle: Strong Wholesale Market in Q2 2018 with Kelley Blue Book® Auction Values
Falling 0.6 Percent Year-to-Date
	Body Copy 1: On average, the wholesale market has depreciated 1.3 percent, or $250 per unit, since the first quarter. There was an upmarket trend until mid-May 2018, when prices started dropping from favorable lease return and rental vehicles flooding the market as dealers prepare to supply their inventories for summer sales.
Compared to the second quarter of 2017, Q2 2018 is 3 percent higher on average, or $537 per unit. This year-over-year rise in demand for the market can signal that consumers have disposable incomes and are willing to buy late-model year used vehicles.
 
Wholesale retention of 1- to 3-year-old vehicles climbed up until the middle of May 2018, ending 1.4 percent higher year-over-year. Current retention rates only fell 0.6 percent year-to-date, 1.6 percent higher than this time last year. Both wholesale value and retention rate results in Q2 2018 can indicate the wholesale market will remain strong throughout the year and maintain strength consistently above 2017 results.
 
Year-over-year retention values increased for non-luxury brands Fiat at 10 percent, Mazda at 9 percent and Hyundai at 5 percent. This is significant because these brands normally see low retention rates. According to our data, these brands are moving upmarket as their wholesale retention is higher than previous years. Fiat, Mazda and Hyundai have always suffered from a brand reputation standpoint in the U.S. market; however, they have introduced impressive cars in their late-model year offerings, which may have contributed to their consumer perception in the market.
 
Electric vehicles are showing strength, similar to the first quarter, holding 20 percent retention value year-over-year. With the Chevrolet Bolt and Hyundai Ioniq Electric joining the mix of electric vehicles for model year 2017, combined with their great sales and consumer adoption, electric vehicles are surely penetrating the market at an increasing rate. In 2017, electric vehicle sales totaled 1.2 percent of all new cars sold in the U.S. and is projected to reach nearly 2 percent in 2018.
 
Fuel prices are at an all-time high, averaging $2.91 per gallon nationally in May 2018, 55 cents higher than May 2017. Retail regular gas are forecasted to remain at this level or even higher throughout summer. According to the U.S. Energy and Information Administration, retail regular gas is projected to drop to an average of $2.83 per gallon in September 2018.
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	Body Copy 5: ABOUT KELLEY BLUE BOOK
	Body Copy 3: Founded in 1926, Kelley Blue Book, The Trusted Resource®, is the vehicle valuation and information source trusted and relied upon by both consumers and the automotive industry. Each week the company provides market-reflective values on its top-rated website KBB.com, including its famous Blue Book® Trade-In Values and Kelley Blue Book® Price Advisor tool, which provides a range for what consumers can reasonably expect to pay for a vehicle in their area. Car owners looking to sell immediately can also get a redeemable, transaction-ready offer with Kelley Blue BookSM Instant Cash Offer. The 
company also provides vehicle pricing and values through various products and services available to car dealers, auto manufacturers, finance and insurance companies, and governmental agencies. Kelley Blue Book launched its first international consumer-facing site in 2017. Kelley Blue Book is a Cox Automotive brand.
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	Body Copy 2: These statements set forth in this publication are the opinions of the authors and are subject to change without notice. This publication has been prepared for informational purposes only. Kelley Blue Book assumes no responsibility for errors or omissions.
	Body Copy 4: Cox Automotive Inc. makes buying, selling and owning cars easier for everyone, while also enabling mobility services. The global company’s 34,000-plus team members and family of brands, including Autotrader®, Clutch Technologies, Dealer.com®, Dealertrack®, Kelley Blue Book®, Manheim®, NextGear Capital®, VinSolutions®, vAuto® and Xtime®, are passionate about helping millions of car shoppers, 40,000 auto dealer clients across five continents and many others throughout the automotive industry thrive for generations to come. Cox Automotive is a subsidiary of Cox Enterprises Inc., a privately-owned, Atlanta-based company with revenues exceeding $20 billion. www.coxautoinc.com
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